
Private Equity in Mexico
2019



02

• About AMEXCAP
― AMEXCAP Board of Directors 
― AMEXCAP team

• Message from the Chairman and CEO of AMEXCAP
• Mexico Overview

― 2019 Mexico General Statistics
― Economically Active Population
― Interest Rate, Inflation &  Average Exchange Rate 
― Gross Domestic Product
― Foreign Direct Investment
― International Trade

• Executive Summary
― Fundraising
― Investments
― Divestments 

• Overview of the Private Equity industry in Mexico
― Fundraising
― Investments
― Divestments
― PE Penetration

• Industry Overview by Strategy
― Venture Capital
― Growth & LBO
― Debt
― Real Estate
― Infrastructure & Energy

• Industry Challenges & Opportunities
― Challenges
― Opportunities

• Sources
• AMEXCAP Members
• Final Statements

03
05
06
07
10
11
12
14
16
17
19
20
22
24
26
27
28
34
38
39
41
42
45
50
52
56
59
60
61
62
63
64

INDEX



03

About
AMEXCAP
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1. Promote the private equity and venture capital industry, domestically and internationally.

2. Develop and strengthen relationships with institutional investors.

3. Improve the competitiveness of the industry in collaboration with authorities and regula-     
tors.

4. Generate knowledge and useful data about the Industry in Mexico.

To help meet its objectives, as well as to identify challenges and propose initiatives that 
promote the development of the industry, the association is supported by a board of 
directors, made up of a president, a secretary and five sector committees.

About AMEXCAP

The Mexican Association of PE & VC Funds (AMEXCAP) founded in 2003, is a non-
profit organization, whose mission is to foster the development of the private equity and 
venture capital industry in Mexico. At the end of 2019, it represented more than 120 
venture capital, growth & LBO, real estate and infrastructure & energy funds; as well 
as more than 50 specialized consulting firms.

The association is committed to meeting the following objectives:
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In Mexico, the private equity industry for 2019 
holds approximately USD $60 B of 
assets under management, and has 
invested USD $35.5 B through more than 
2,900 transactions generating more than 
1.4 M jobs, almost 10% of the total jobs 
produced in the country in the last 18 
years. Additionally, over 770 startups, 350 
companies, and 460 real estate and 
infrastructure projects* have been funded.

Mexico's private equity industry is the 
second largest in Latin America, after 
Brazil 's, both by capital invested and by 
the number of transactions1/, and has 
posted a 15.6% compounded annual growth 
rate over the past 10 years. Notwithstanding 
this long-term growth, 2019 was a 
particularly challenging year for the private 
equity industry in Mexico due to both 
domestic factors (political transition) and a 
complex global environment. 

This led to a decrease in raised and 
allocated capital compared to 2018. 
However, AMEXCAP continues to see 
private equity as a driver of smart capital 
and an essential link for innovation, entrepre-
neurship, and business development 
in Mexico, now more than ever.

In this regard, the association worked on 

*Projects refer to real estate and infrastructure & energy transactions with a known named project.

Message from the Chairman
and CEO of AMEXCAP

establishing a Private Equity Working 
Group in coordination with the President's 
Office to define the industry agenda. This 
group has highlighted the importance of 
expanding the investor base, increasing fund 
of funds capitalization, improving regulatory 
processes to simplify and speed up  
investment from Mexico's pension funds 
(known as AFOREs), and promoting more 
competitive fiscal regulation.

During 2019, AMEXCAP led the 
development of the following reports:

• Overview of Mexican family offices, in
collaboration with Credit Suisse and
IPADE. “OFICINAS DE FAMILIA EN
MÉXICO Inversionistas que Construyen el
Futuro”. is the first report of its kind,
providing a holistic understanding on how
family offices are structured and their
perspective, including investment
preferences, concerns and the impact they
have had in the country.

• PE Overview “Private Equity in Mexico:
Investing in a New Business Environ-
ment”, in collaboration with Preqin and EY
and the “VC Overview”; These reports
describes private equity in Mexico, including
valuable information on the industry size,
preferred sectors, divestments, and economic
perspectives, among other strategic and
statistical data.

Eduardo
Cortina
Chairman of
AMEXCAP

Liliana
Reyes
CEO of

AMEXCAP
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We also would like to highlight the events 
held by AMEXCAP in 2019 in order to 
promote the industry and investment 
opportunities, as well as providing visibility to 
our partners, generating networking 
spaces that facilitate strong connections 
between participants and attracting local 
and foreign investors.

The events held were: 

- IV Private Equity Forum Western Region
February 2019

- XIV Private Equity Summit
May 2019

- VI Mexico PE Day, New York
June 2019

- V Private Equity Forum North Region
August 2019

- VI Mexico VC Day, San Francisco, CA.
October 2019

- Member's Updating Forum
November 2019.

These events brought together a total of 
1,560 participants, among them 89 limited 
partners (LPs). We believe that there 
remains a strong interest in learning about 
investment opportunities in Mexico.

We are convinced that private equity is a key 
source of financing that provides basic servi-
ces to society and that it will continue to pro-
mote the growth, development, and innova-
tion of companies in the country with strict 
adherence to the responsible and ethical 
criteria that govern the association and the 

industry.

This is particularly relevant in light of the CO-
VID-19 pandemic. As of the date of this 
annual publication, the situation has posed 
new challenges for our industry, as well as for 
all sectors of the economy. It is worth highligh-
ting the fundamental role that the business 
models, products, and services of the 
compa-nies supported by the funds have 
played in helping the country navigate the 
lockdown, and associated sanitary 
measures related to COVID-19.

Our industry will and must be key to the pro-
cess of economic recovery. For this 
reason, the work of the association in 
collaborating with industry, government, and 
society will be fundamental. At AMEXCAP, 
we are proud of the private equity 
industry's commitment to support Mexico. As 
an example of solidarity and responsibility, 
the members of our community – particularly 
private equity funds and their portfolio 
companies – have responded in an exem-
plary way to the complex situation we are 
experiencing by supporting several essential 
sectors, the main beneficiaries have been 
the health sector – medical personnel, 
hospitals, nurses and patients-, clients and 
suppliers of the invested companies, 
employees of the restaurant sector and 
SMEs among others, as well as students of 
all levels, the unemployed, senior citizens, 
Mexican families, and households in 
general.

Furthermore, we want to emphasize the 
relevance of the private equity industry 
in Mexico, which, through AMEXCAP, 
allows us to be a constantly growing 
vibrant community. In 2019, we 
welcomed 22 new partners, bringing 
our total to 171 members, 
represented by 120 investment fund 
managers and 51 advisory and 
consulting firms.
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Mexico
Overview
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2019 Mexico 
General Statistics:

1,964,375 km^2 126,577,691 people 95,405,581 people

57,625,521 people 3.4 % USD$ 1 = 19.26 MXN

Workforce 4/ Unemployment 4/    Average Exchange Rate 5/

USD$ 1 = 18.85 MXN 2.8 % 7.3 %

Close Currency Mexican Peso 5/ Inflation 5/ Reference Rate  5/

2.7 % (past 10 years) USD$ 10,275.63

Average annual growth rate GDP
2019 GDP (USD$ Billion) 6/

Latin American  Economy 6/

American Economy 6/ World Economy 6/

2nd Largest

4th Largest 15th Largest

Trade Agreements 7/

free trade agreements

Direct Foreign
Investment (USD$ Million)

+1.2 billion people market 7/

13 Free

50 Countries under Access to

2 Agreements on the Reciprocal Promotion
and Protection of Investments (APPRIs)

with 33 countries 7/

Population 3/Surface Area 2/ Working Age Population 4/

2019 GDP per capita 6/

32.9 billion dollars 7/
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The Mexican workforce is made up of 57.6 million people, of which 54.3% are informal 
employees, 42.2% are formal employees, and the rest are currently unemployed. 

People

Quarter
Year

People

Quarter
Year

Economically Active 
Population
At the end of 2019, Mexico had over 95 million economically active people, more than 60% of 
which represent Mexico's current workforce, with a marginal increase above the last 10-year 
average.

Economically Active Population

8/ Data Mexico
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The previous analysis does not reflect the impact of COVID 19 as the real impact cannot yet be fully quantified.
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(Pesos$)

Quarter

Year

Unemployment has decreased both in absolute and relative values leading up to 1Q2020. In 
absolute terms 1Q2020 vs 1Q2010, unemployment fell at an annual rate of 2.5% while 
informal employment increased at an annual rate of 1.4% and formal employment rose at 
an annuall rate of 2.8%.

Workforce Trends

Formal Employment Informal EmploymentWorkforce Unemployed        
Linear (Workforce Unemployed) Linear (Formal Employment) Linear (Informal Employment)
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For 2019 formal wages grew 11.2% and informal wages by 7.2%. During 1Q2020 as 
compared to 1Q2019, formal wages has grown at a rate of 13.3% and informal wages by 
10.5%. Since 1Q2010 up to 1Q2020 formal wages shows a CAGR of 1.6% while informal 
wages grew at 3.6%. 

Quarterly Wage

Formal Monthly Wage Informal Monthly Wage
Linear (Formal Monthly Wage) Linear (Informal Monthly Wage)

The previous analysis does not reflect the impact of COVID 19 as the real impact cannot yet be fully quantified.
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(Pesos$) Percentage

Interest Rate, Inflation
& Average Exchange Rate
Last year, short-term interest rates peaked at 8.25%, similar to 2008 levels, but ended at 
7.25%. Historically, the lowest interest rate has been 3% during 2014 and 2015, but has been 
steadily rising, due to macro events such as the US elections, US-China trade war, Mexico 
elections, among other factors.

Reference Rate, Inflation & Monthly Average Currency USD/MXN 

Reference Rate

The previous analysis does not reflect the impact of COVID 19 as the real impact cannot yet be fully quantified.
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Percentage

Quarter

Year

(Pesos$)

Quarter

Year

Percentage

Quarter

Year

The 2019 average exchange rate depreciated by 21.5% versus 2015.

Over the past 10 years, inflation ranged between 2% and 5%, which is low by historical 
standards.
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The previous analysis does not reflect the impact of COVID 19 as the real impact cannot yet be fully quantified.
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GDP per capita in constant prices showed a positive trend until 2018. In 2019, there was 
a marginal decrease of 1.2% in GDP per capita.

Percent

Year

(USD$ M) (Pesos$ B)

Year

Gross Domestic Product
GDP growth in constant peso terms remained positive throughout this period, while varying in 
USD terms mostly due to exchange rate fluctuations.
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The previous analysis does not reflect the impact of COVID 19 as the real impact cannot yet be fully quantified.
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Last year FDI in Mexico amounted to USD $32.9 billion, 4.2% above 2018. Reinvestment of 
profits in 2019 represented 53.1 % of total FDI, 15.4 percentage points higher than 2018.

(USD$ K)

Quarter
Year
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2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020

Foreign Direct Investment
From 2010 to 2019, reinvestment of profits represented 39.8% of foreign direct investment 
(FDI) and new investments were 37.1% of the total.

Foreign Direct Investment

53.1%39.0%

7.9%

2019 Foreign Direct Investment by 
Investment Type

Reinvestment of Profit New Investment
Intercompany Accounts

37.7%

36.0%

26.3%

2018 Foreign Direct Investment by 
Investment Type

Reinvestment of Profit New Investment

Intercompany Accounts

0

5,000

10,000

15,000

20,000

25,000

12M
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7/ Ministry of Economy 7/ Ministry of Economy 

The previous analysis does not reflect the impact of COVID 19 as the real impact cannot yet be fully quantified.
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Financial & insurance services almost doubled their share of FDI. The increase in commerce 
and mining in addition to the participation of info & mass media helped add to the 4.2% 
growth and cushioned the slowdown in manufacturing (first invested industry) and the electricity, 
water & gas sector.  

By country US foreign investment was the most negatively affected, as its share of the total 
fell by 200 basis points compared to 2018. Other countries gained share, softening the impact.

The previous analysis does not reflect the impact of COVID 19 as the real impact cannot yet be fully quantified.
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(USD$ K)

Quarter

Year

(USD$ M)

Quarter

Year
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Foreign Direct Investment

International Trade
Net International Trade grew during the last decade due to US economic growth, Mexico's long-
standing trade agreements, favorable geographic location, among other factors.
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Executive Summary

AMEXCAP reaffirms its commitment to promoting investment opportunities in Mexico, 
recognizing the challenges and needs of its members in a complex and constantly 
changing context. In this regard, AMEXCAP seeks to provide domestic and international 
investors with relevant and timely data to understand the Mexican economy, culture, and 
business environment, so that LPs can take advantage of the investment opportunities in 
the country.

Private equity fund managers bring great benefits to investors, companies, and the eco-
nomy as a whole, by deploying resources more efficiently. The current complex economic 
situation has only underscored the need to be more selective and efficient at managing 
available resources, improve business performance, and generate outsized returns for 
LPs. Therefore, innovation, corporate governance, active management, solid structuring 
and financing are more relevant than ever; all of these elements are provided by private 
equity funds.

AMEXCAP carries out its activities based on the industry’s evolution, current state, and 
trends. The industry’s outlook is summarized in the following paragraphs.
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Over the last ten years, 409 new investment vehicles were created, bringing the total to 550, which 
means that in the last decade issued funds almost quadrupled, representing a CAGR of 
14.6%. Between 2018 and 2019, 77 new vehicles were created, with 58% representing venture 
capital, growth & LBO and real estate funds.

Regarding debt funds of the 26 vehicles registered over the past two decades, almost half were 
structured in the last three years alone. The real estate strategy structured 10 new vehicles in 
2018, which made it the year with the highest number of constituted vehicles.

(USD$ M) USD $ 60 B

Year

# of Funds

Year

Fundraising
In the last 20 years, the accumulated committed capital of the industry in Mexico amounted to 
more than USD $60 B, with a compound annual growth rate of 15.6% over the last 10 years.

Of accumulated capital commitments, 91% are concentrated in 4 main investment strategies: 
venture capital, growth & LBO, real estate, and infrastructure & energy.

Up to 2009 2010 2011 2012 2013 2014 2015 2,016 2017 2018 2019 Total

Venture Capital Growth & LBO Real Estate Infrastructure & Energy Debt Fund of Funds

Venture Capital Growth & LBO Real Estate Infrastructure & Energy Debt Fund of Funds

Total 14,107 4,280 2,187 4,588 2,061 7,194 12,949 4,900 4,179 2,926 669 60,044
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Up to 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 Total
Total 141 27 33 34 43 53 53 52 35 47 30 550
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New Funds in Mexico

The number of Funds represents known vehicles structured while Capital Commitments just contemplates known figures per structured vehicle. 

Venture capital: venture capital, corporate venture capital 
Fund of funds: fund of funds, co-investment funds, others.

9/ AMEXCAP

Venture capital: venture capital, corporate venture capital 
Fund of funds: fund of funds, co-investment funds, others.

9/ AMEXCAP

15.6%
CAGR

14.6%
CAGR

USD $ 14.1 B

550 vehicles

141 vehicles
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USD $ 2.9 B was raised in 2018, representing 81% of the total from the past two years. In 2019 
over USD $669 M was raised, composed as follows: debt USD $257 M, real estate USD $207 
M, growth & LBO raised USD $116 M, infrastructure & energy USD $38 M and venture capital USD 
$30 M.

In 2018, of the 47 vehicles that were raised, growth & LBO and Real Estate raised 51% of the total, 
with 14 funds and 10 Funds, respectively. In 2019 this has changed and funds classified as fund of 
funds* now represent 30% being the driver of the year, attaining 39% of reached funds in the last 
two years.

81%

19%

The number of Funds represents known vehicles structured while Capital Commitments just contemplates known figures per structured vehicle. 

Capital Commitments (USD $) 
Last Two Years

2018 2019 2018 2019

61%

39%

Proportion of # of Funds Raised 
Last Two Years

*Fund of funds: fund of funds, co-investment funds, others.

9/ AMEXCAP 9/ AMEXCAP
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During 2019, at least 260 transactions were executed, highlighting, the resilience of the industry in 
a year of political and economic challenges, and showing private equity's support for small and 
medium-sized companies, as well as a diverse range of construction projects.

The funds invested in a wide range of industries including for example, financial services, 
technology, health care and utilities, among others.

Since the outset, venture capital funds have invested at least USD $1.6 B in more 
than 770 companies, growth & LBO funds in more than USD $11.7 B in over 353 
companies; real estate funds in more than 361 projects* and infrastructure & energy funds in  
more than 105 projects*.

*Projects refer to real estate and infrastructure & energy transactions with a known named project.
The number of Funds represents known vehicles structured while Capital Commitments just contemplates known figures per structured vehicle.

Investments
Over the past five years there has been an increasing number of transactions in the financial and 
consumer services, mainly driven by investments in fintech, mobility and technology enabled 
startups.

Overall, more than USD $35 B have been invested. Last year USD $1.7 B was invested, mainly in 
venture capital and real estate. 

Annual Invested Capital per Investment Strategy (USD $ M)

(USD$ M)

Year Up to 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 Undisclosed

Total general 6,274 766 1,273 2457 2,680 3,732 6,558 3,846 3,255 2,525 1,706 405

0
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5,000
6,000
7,000

Venture Capital Growth & LBO Real Estate Infrastructure & Energy Debt Fund of Funds

9/ AMEXCAP Venture capital: venture capital, corporate venture capital 
Fund of funds: fund of funds, co-investment funds, Oohers.

Record year in 
VC Invest-
ments 1.6 
more times 

2019 vs 2018
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Over the past two years, 2019 amounted to 40% of invested capital and 48% of transactions 
as ticket sizes fell. In 2019, VC Investments reached USD $503 M, growth & LBO USD $124 
M, real estate USD $497 M and infrastructure & energy USD $350 M.

# of Transactions

Year Up to 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 Undisclosed

Total general 253 326 442 599 848 1,098 1,366 1,693 1,968 2,247 2,507 2,925

0
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1,000
1,500
2,000
2,500
3,000
3,500

Accumulated Mexico's Transaction Evolution

60%

40%

The number of Funds represents known vehicles structured while Capital Commitments just contemplates known figures per structured vehicle. 

2018 2019 2018 2019

2019 vs 2018 Invested Capital

52%
48%

2019 vs 2018 Transactions

9/ AMEXCAP

9/ AMEXCAP 9/ AMEXCAP

Venture capital: venture capital, corporate venture capital 
Fund of funds: fund of funds, co-investment funds, others.

Venture Capital Growth & LBO Real Estate Infrastructure & Energy Debt Fund of Funds
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The number of Funds represents known vehicles structured while Capital Commitments just contemplates known figures per structured vehicle. 

9/ AMEXCAP

38%

31%

19%

4% 4%
4%

Loan Repayment Partial Exit Sponsor to Sponsor Strategic Total Sale Undisclosed

Divestments
In 2019, the registered number of exit transactions reached 26, totaling over USD $1.2 B. The 
number of transactions was 37% lower than 2018 when 41 exits were registered while the amount 
was 2.3 times higher, up from USD $533 M in 2018. This growth was mainly driven by the 
repayment to debt funds.

Exits were mainly conducted via strategic and total sales, with growth & LBO funds accounting for 
38% of the total and real estate 31%, respectively.

2019 Percent of Exits per Exit Strategy
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(USD$ M)

Year

Of accumulated capital commitments, 91% are concentrated in the four main investment 
strategies: venture capital, growth & LBO, real estate and infrastructure & energy; while the 
remaining 9.9% (USD $5.9 B) is in debt funds, fund of funds, and co-investment vehicles.

The number of Funds represents known vehicles structured while Capital Commitments just contemplates known figures per structured vehicle. 

Up to
2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019

Venture Capital 505 545 633 731 938 1,167 1,397 1,602 1,758 1,826 1,856
Growth & LBO 5,010 6,321 7,317 7,851 8,796 10,730 11,639 12,177 12,597 13,472 13,589
Real Estate 7,063 8,689 9,331 10,920 11,522 11,598 15,949 17,006 18,989 19,936 20,143
Infrastructure & Energy 1,208 2,386 2,766 4,166 4,236 8,764 14,112 16,472 17,857 18,473 18,511
Debt 44 170 170 700 915 915 1,830 1,966 2,200 2,621 2,879
Fund of Funds 275 275 356 793 816 1,243 2,439 3,044 3,044 3,044 3,064
Total general 14,107 18,387 20,574 25,163 27,225 34,419 47,369 52,269 56,449 59,375 60,044
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Fundraising
Over the past 20 years, the accumulated committed capital of the industry in Mexico exceeded 
USD $60 B, with a compound annual growth rate of 15.6% in the past 10 years. Of this, more 
than USD $35.5 B has been invested thus far.

Accumulated Capital Commitments in Mexico (USD$ M)

Venture capital: venture capital, corporate venture capital 
Fund of funds: fund of funds, co-investment funds, others.

9/ AMEXCAP

15.6%
CAGR
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(USD$ M)

Year

The accumulated capital commitments in the past 20 years are concentrated in more than 
550 investment vehicles, that have been administered by 284 GPs of which 103 have raised 
more than one vehicle.

The venture capital, growth & LBO and real estate have historically raised the greatest number of 
vehicles. Between 2018 and 2019 77 new vehicles were created, 58% of them in venture capital, 
growth & LBO and real estate funds. The 10 real estate vehicles raised in 2018 was the 
highest number ever.

The number of new infrastructure and energy vehicles raised in the past two years is less than 
in previous years, jointly representing half of the vehicles established in 2014, a record year 
boosted by the structural reforms in key sectors such as energy and telecommunications. 

The number of Funds represents known vehicles structured while Capital Commitments just contemplates known figures per structured vehicle. 

Up to
2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019

Venture Capital 505 40 88 97 207 229 229 204 155 68 30
Growth & LBO 5,010 1,311 995 534 944 1,934 909 538 420 874 116
Real Estate 7,063 1,626 642 1,589 601 76 4,351 1056 1,983 947 207
Infrastructure & Energy 1,208 1,177 380 1,400 70 4,527 5,347 2,359 1,385 615 38
Debt 44 125 0 530 214 0 915 136 234 421 257
Fund of Funds 275 0 81 437 23 427 1,196 605 0 0 19
Total general 14,107 4,280 2,187 4,588 2,061 7,194 12,949 4,900 4,179 2,926 669
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Venture capital: venture capital, corporate venture capital 
Fund of funds: fund of funds, co-investment funds, others.

9/ AMEXCAP
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The leading investors in private equity in Mexico are public pension funds (AFOREs). The 
committed capital of AFORES in structured vehicles reached USD $24.8 B with USD $2.5 B 
invested over the past two years. In total, 46% of the committed capital remains to be called.

Of the 284 GPs that have had operations in Mexico 103 have raised more than one investment 
vehicle. Of the 266 operating 266 GPs, 94 GPs have more than one fund.  

Currently, 465 funds are operating* under the administration of 266 GPs; of these 168 or 62% are 
Mexican. There are 21 GPs administering a fund in more than one strategy Some of the most 
common are GPs that have vehicles in real estate and infrastructure & energy, and those that 
move from VC to growth & LBO, growth & LBO and debt, growth & LBO and fund of funds. Overall, 
there are 299 GPs investing around all strategies, showing 17.5% CAGR in the last year of new 
GPs or a GP investing in a new strategy. 

*Raised Funds in Fundraising, Investing, Administration and Liquidation period.
The number of Funds represents known vehicles structured while Capital Commitments just contemplates known figures per structured vehicle.

Up to
2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 Undisclo

sed
Venture Capital 18 2 6 6 17 14 19 28 11 8 5 1
Growth & LBO 51 10 13 10 11 17 11 3 6 14 4 1
Real Estate 52 6 9 8 9 2 9 6 9 10 4 0
Infrastructure & Energy 14 6 4 6 2 16 7 11 5 5 3 0
Debt 1 3 0 2 3 1 2 2 4 3 5 0
Fund of Funds 5 0 1 2 1 3 5 2 0 7 9 0
Total general 141 27 33 34 43 53 53 52 35 47 30 2
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The number of investment vehicles raised in 2019 was lower in most strategies compared with 
previous years, with the exception of debt funds. Of the 26 debt vehicles registered in the last 
20 years, 12 were structured in the past three years (46%), with 19% of the total registering in 
2019.

Number of New Funds in Mexico

Venture capital: venture capital, corporate venture capital 
Fund of funds: fund of funds, co-investment funds, others.

9/ AMEXCAP

# of Funds

Year
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Before 2009, foreign funds represented 54.6% of the total with the remaining 45.4% of funds 
being Mexican. Since then, close to 64.5% of structured vehicles come from Mexican GP’s, 
while structured foreign vehicles currently represents 35.5%. Mexican accumulated capital 
commitments represents 53.9% of total AUM’s. At least 63 of 175 Mexican GPs have raised 
more than one vehicle and to date 308 funds managed by 168 Mexican GPs continue to operate*.

9/ AMEXCAP Venture capital: venture capital, corporate venture capital 
Fund of funds: fund of funds, co-investment funds, others.

Number of GP's

Year Up to
2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019

2019 +
Undis
closed

Venture Capital 8 10 16 21 35 45 60 83 86 90 93 94
Growth & LBO 21 24 33 38 43 53 58 59 63 68 70 71
Real Estate 19 21 27 32 37 39 44 46 49 54 54 54
Infrastructure & Energy 6 11 15 18 18 29 34 43 45 45 46 46
Debt 0 3 3 5 5 6 7 9 11 14 15 15
Fund of Funds 4 4 4 6 6 6 6 7 7 10 12 12
Total general 58 73 98 120 144 178 209 247 261 281 290 292
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*Raised Funds in Fundraising, Investing, Administration and Liquidation period.
The number of Funds represents known vehicles structured while Capital Commitments just contemplates known figures per structured vehicle.

17.5% CAGR 
Active New GPs 

investing in 
Mexico
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Although CKD vehicles were first created in 2008, Northgate completed the first capital call in 
2012, as prior to that they relied on pre-funding (20 vehicles under this model)10/. In 2009 CKD & 
CERPI vehicles represented 31.9% of capital commitments and since then have become 
steadily more relevant each year; from 2008 onward, averaging 48.4% and in 2019 reaching 
66.7% of total commitments.

In 2018 the first CERPIs vehicles came out and, since then, have represented almost the entire 
growth in the number of funds.    

This year it will be possible to begin to review the net yield of some of the first CKDs as many will 
be reaching their ten year milestone. That said, exits have been challenged by the recent 
extraordinary events (COVID 19), leading some extensions. 

The number of Funds represents known vehicles structured while Capital Commitments just contemplates known figures per structured vehicle. 

Accumulated Funds in Mexico by Fund Origin

9/ AMEXCAP

# of Funds

Year Up to
2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 Undis

closed
Total

general
Mexican 64 21 23 24 34 34 40 33 26 34 20 2 355
Foreign 77 6 10 10 9 19 13 19 9 13 10 1950

550Total general 141 27 33 34 43 53 53 52 35 47 30 2
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Up to 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019
CKD or CERPI 629 1,995 1,362 2,766 1,128 2,796 5,301 2,641 3,444 2,347 446

Other 13,478 2,285 824 1,822 932 4,398 7,647 2,258 734 578 223
Total general 14,107 4,280 2,187 4,588 2,061 7,194 12,949 4,900 4,179 2,926 669
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(USD$ M)

Stage

# of Funds

Stage

2019 has been one of the slowest years for the amount of new capital raised, notwithstanding the 
increase in the number of GPs, as funds have relied on existing commited capital calls.

The number of Funds represents known vehicles structured while Capital Commitments just contemplates known figures per structured vehicle. 
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Up to 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 Undis
closed

Venture Capital 46 55 32 112 114 139 86 173 169 193 503 19
Growth & LBO 4,358 422 599 1,347 1,032 572 618 1,051 702 561 124 279
Real Estate 1,353 248 544 505 728 792 3,968 323 668 589 497 82
Infrastructure & Energy 487 0 75 420 491 1,917 1,699 2,085 1,485 396 350 0
Debt 29 39 21 70 299 300 166 207 230 784 231 25
Fund of Funds 0 0 0 0 15 10 17 5 0 0 0 0
Total general 6,274 766 1,273 2,457 2,680 3,732 6,558 3,846 3,255 2,525 1,706 405
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Investment
The private equity industry in Mexico has executed more than 2,900 transactions and invested 
USD $35.5 B, of which USD $ 1.7 B or 4.8% came in 2019. There exists a wide spectrum of 
sectors that the funds invest in, ranging from consumer products and health care to transportation, 
financial services, media, telecommunications, retail, industrial parks, hotels, logistic services, 
mobility services, air transportation, education services, roads & highways, hospitals, traditional 
and renewable power plants, among others.

The private equity industry in Mexico has been an important source of employment, giving 
direct and formal work to around 1.4 M people in the past 20 years. In 2018 and 2019, for 
example, private equity investment generated at least 61,856 and 54,025 jobs, respectively. 
Together this represents 11.6% of the new formal jobs registered in IMSS from the private sector in 
those years.

Annual Invested Capital per Investment Strategy (USD$ M)

The number of Transactions represents known operations realized while Invested Capital just contemplates known figures per transaction. 

9/ AMEXCAP Venture capital: venture capital, corporate venture capital 
Fund of funds: fund of funds, co-investment funds, others.

(USD$ M)

Year

Record 
year in VC 

Invest-
ments 1.6 

more



35

# of Transactions

Year Up to 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 Undis
closed

Venture Capital 26 7 28 50 117 123 158 223 192 183 198 57
Growth & LBO 133 27 28 31 26 33 36 44 34 35 16 65
Real Estate 79 27 43 61 71 59 33 24 22 20 29 223
Infrastructure & Energy 7 2 11 9 10 13 15 17 7 3 1 37
Debt 8 10 6 6 23 20 20 15 20 38 16 26
Fund of Funds 0 0 0 0 2 2 6 4 0 0 0 10
Total general 253 73 116 157 249 250 268 327 275 279 260 418
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In the past five years there has been an increase in operations in financial and consumer services, 
mainly driven by investments in fintech, mobility and technology enabled startups.

Mexico’s Evolution

9/ AMEXCAP Venture capital: venture capital, corporate venture capital 
Fund of funds: fund of funds, co-investment funds, others.

The number of Transactions represents known operations realized while Invested Capital just contemplates known figures per transaction. 

For venture capital funds, the most relevant industries are financial services, real estate, raw 
materials, consumer services and technology. Last year's average ticket size grew 174.6% from 
USD $1.2 M to USD $3.2 M.
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(USD$ M)

Year

In growth & LBO the drivers for the average ticket growth trend between 2011 – 2013 
were guided by oil & gas, industrials, financial services and consumer services. Energy, 
utilities, telecommunications, industrials and consumer services have the highest investment 
tickets on an accumulated basis, with the average ticket size ending in 2019 close to USD $10M.

On an accumulated basis raw materials, technology, consumer staples and consumer discre-
tionary represent the higher investment tickets in transactions from debt Funds.

Up to 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019

Average Ticket Size Per Strategy (USD$ M)

Venture Capital Growth & LBO Debt Total general 9/ AMEXCAP
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The number of Transactions represents known operations realized while Invested Capital just contemplates known figures per transaction. 
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(USD$ M)

Year

The number of Transactions represents known operations realized while Invested Capital just contemplates known figures per transaction. 
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In real estate, last year's average ticket size reached USD $19 M, 54.6% lower than 2018.

For infrastructure & energy, the industries with the higher tickets are real estate, energy 
(mainly driven by alternative energy) and utilities. 

Average Ticket Size Per Strategy (USD$ M)

Real Estate Infrastructure & Energy Total general 9/ AMEXCAP
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(USD$ M)

Year

Venture capital had five exit transactions, more than half were in financial services as fintech is 
the segment receiving the largest portion of investment, growth & LBO and debt had 15 
largely strategic exit transactions, with most coming from consumer goods and services, while real 
estate saw seven total sales during the year.

2001 2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019
Venture Capital 0 0 0 1 0 0 0 4 0 4 0 0 0 2 0 2 276 11
Real Estate 0 4 15 145 0 0 0 0 0 0 0 227 1,502 11 157 40 185 154
Infrastructure & Energy 0 0 0 0 0 0 0 0 0 0 0 0 0 0 375 0 0 0
Growth & LBO 0 0 0 242 317 0 0 0 338 0 63 61 115 1 51 199 65 0
Debt 0 0 0 0 0 0 0 0 0 0 0 0 0 0 0 0 6 1,051
Total general 0 4 15 389 317 0 0 4 338 4 63 288 1,618 15 583 241 533 1,217
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Divestments
In 2019, there were 26 registered divestments, for over USD $1.2 B. The number of transactions 
was 37% lower than 2018 when 41 exits were registered but the amount was 2.3 times higher. 
This slight growth was mainly driven by the repayment made to debt funds.

Divestment by Strategy (USD$ M)

Debt Growth & LBO Infrastructure & Energy Real Estate Venture Capital Total general

The number of Transactions represents known operations realized while Divestment Capital just contemplates known figures per transaction. 

9/ AMEXCAP

9/ AMEXCAP9/ AMEXCAP

2019 Exits per Investment Strategy
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Partial Exit
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Venture capital: venture capital, corporate venture capital 
Fund of funds: fund of funds, co-investment funds, others.
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Within Mexico, the states with the highest GDP are also those where the highest number of 
transactions are concentrated, such as Mexico City, Guadalajara and Nuevo Leon.

Private Equity Penetration
Mexican private equity industry last year represented 0.13% of GDP, 18 basis points lower than the 
last five-year average of 0.31%. In 2019, Mexico's PE industry measured by capital placed ninth 
out of twelve selected countries, including the United Kingdom, United States, Israel, South 
Korea, India, China, Brazil and South Africa. In contrast, over the past five years Mexico averaged 
sixth place within this same group.
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9/ AMEXCAP
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(USD$ M) (USD$ M)

Year
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In the past five years, annual private equity investment divided by annual gross domestic product 
(GDP) in current prices in Mexico has come down, due to the uncertainty derived from 
different factors such as macroeconomic events, volatility in Mexico, the trade war between US and 
China, and renegotiation of the new USMCA among other factors.

Mexico Private Equity Penetration vs Investment Value (Figures in USD $ M)

PIB USD Investment Value 6/ World Bank
9/ AMEXCAP

11/ EMPEA
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2020 has undoubtedly been, and probably 
will be, one of the most challenging years 
of our lifetimes. Everyone have lived 
through a change in paradigm, regardless 
of origin; we have had to adapt to a new 
reality, a new way of collaborating and 
communicating while still trying to feel like 
we are part of a community; we have 
found new efficiencies and all this 
has been made possible thanks to the 
use of technology.

Mexico has not been the exception. We 
have seen venture capital backed 
models thrive while the incumbents suffer.  
Digital businesses are adding users while 
analog businesses are losing them. The 
pandemic has created a shift in 
consumer behavior, accelerating the 
digital transformation of businesses in 
Mexico and it has become clear that 
technology is essential for future growth.

Mexico has managed to develop into the 
technological hub for Spanish-
speaking Latin America. Mexico 
provides a very attractive market with a 
population of over 126M12/, a compelling 
place to find talent with over 3,100 
universities13/ throughout the country, 
and a strategic geographic location 
close to the US and the rest of 
Latin America. In addition, it is 
well- connected to Europe and Asia 
and participates in 11 free 
trade agreements involving 46 
countries14/. Entrepreneurs can find all 
this with the perks of having access 
to readily available capital.

Venture Capital
Entrepreneurs are not the only ones that 
find the Mexico market attractive; we have 
also seen inflows of big international funds 
backing and validating Mexican business 
models and entrepreneurs. The cycle is 
starting to close and results are starting to 
materialize (it’s looking good).

Of course we have seen a deterioration in 
government spending on entrepreneurship 
programs, which in turn will come at a high 
cost, but we have seen Mexican private 
equity fight the downturn in order to supply 
all of these talented entrepreneurs and 
new business ideas with the much needed 
capital to supply Mexicans, Latin-
Americans and hopefully the rest of the 
world with better products and services. 
When there is a combination of talent, grit, 
ambition and camaraderie incredible things 
happen.

In venture capital, we have the privilege 
and opportunity to nourish and help scale 
these nascent businesses. We work 
together with the founders, teams and use 
of technology to build our companies into 
industry leaders. It is no surprise that the 
seismic change we saw nearly five years 
ago in Mexico’s venture scene has begun 
to materialize. We have seen how business 
models and entrepreneurs have become 
more ambitious and more daring. We have 
seen business models challenging big 
incumbent players that have been around 
for decades.

We have seen true success stories backed 
by big international players that have seen 
the value and attractiveness of Mexico and 
its entrepreneurs. There is no fear, only the 
audacity to carry out a vision and achieve 
greatness – this is the definition of Mexican 
entrepreneurs.

As you will see in the numbers below, our 
asset class is resilient, it makes an 
attractive investment and it is frankly quite 
exciting to be part of!

María Téllez 
Chairwoman 
of the 
Venture 
Capital  
Committee
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(USD$ M) # of Transactions

Year

In the last 20 years, the accumulated capital commitments in venture capital funds amounted USD 
$1.8 B, so it tripled (3.7x) during the last 10 years and had an average annual growth of 13.9%. Of 
this total, at least USD $ 1.6 B has been invested in more than 770 companies. In Mexico, venture 
capital funds have historically raised on average USD $16.3 M to invest; assigning an average 
ticket of USD $1.5 M per invested company.
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In 2019, at least USD $30 M were raised, 55% less than was raised the previous year; however, 
investments of at least USD $503 M were made (more than double the previous year), a record for 
this strategy. In that same year, the largest number of investments occurred mainly in the financial 
services and technology industries, with fintech and information technology as verticals, respectively.

Venture Capital 2019 Invested Industries (USD$ M)

Financials
Technology
Consumer Services
Utilities
Consumer Goods
Others

Venture Capital

9/ AMEXCAP

9/ AMEXCAP
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During 2019, five exit transactions were registered, three for financial services (of which two 
were fintech), one telecommunications and one consumer goods. The exits were two 
strategic, two loan payments and one fund-to-fund. 

43.7%

19.5%

18.9%

8.4%

3.1% 6.5%

In the past 5 years, the top 5 industries represent close to 84% of total investments. 
Financial and consumer services were the most relevant with almost 44% and 20% of 
investments, respectively.

5 Years Venture Capital Invested Industries (USD$ M)

Financials Consumer Services Technology Consumer Goods Health Care Others 9/ AMEXCAP
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Attractive PE Opportunities in a Challen-
ging Investment Environment.

Mexico is currently facing a complex invest- 
ment environment including a sharp decline 
in economic activity, mostly driven by the 
impact of the unprecedented COVID-19 
pandemic coupled by a lack of decisive 
countercyclical policies and tools. As a result, 
GDP is expected to shrink by approximately 
8% in 2020 according to economic 
analysts15/, which is expected to have a 
disproportionate impact on SMEs16/, (supply 
side), private consumption, particularly 
among low and middle-income families 
(demand side), and job creation (both 
supply and demand side). 

In the face of these undeniable macro 
headwinds and challenges, the key 
question is: can private equity continue 
generating attractive opportunities and 
returns for investors in Mexico? And also 
important: are there specific opportunities, 
uncorrelated to the economic cycle and at 
a more micro level, that can be capitalized 
on by private equity in this environment? I 
believe the answer to these questions is 
certainly positive as there are several 
trends and market dynamics that support 
the private equity story in Mexico in the 
long run and are conducive to attractive 
investment returns.        

Scarcity of debt and capital funding, par-
ticularly among SMEs. 

The limited availability of debt funding and 
growth capital has been exacerbated by 
the current crisis. Credit to the Mexican 
private sector stands at 35% of GDP, 
compared to 187% in the U.S. and 62% in 
Brazil17/, and is concentrated mostly on 
large borrowers. The total amount issued in 
the domestic debt and capital markets 
declined by more than 20% during the first 
half of 2020 compared to the same period 
of 201918/. The increased funding needs of 
Mexican companies, either to withstand the 
COVID crisis or to take advantage of 
growth or consolidation opportunities, 
should provide ample and attractive 
investment opportunities for private equity 
funds to fill this funding gap through 
opportunistic capital raises under attractive 
valuations and terms. Furthermore, the 
decline in PE fundraising in Mexico in 
recent years should result in limited com- 
petition and in the most favorable invest- 
ment terms since the 2009 financial crisis, 
particularly in the SME market.

The recently ratified USMCA free 
trade agreement is expected to benefit 
Mexi-can exporters. 
The USMCA is promoting a higher 
integration within the North American 
economic block and accelerating trade 
flows. Mexico’s strategic location and com- 
petitiveness in terms of labor and logistics 
costs, coupled with the robust regulatory 
environment afforded by the agreement, 
should provide a sustainable growth 
avenue that can be exploited by existing 
and future exporters in several sectors, 
including agricultural products, 
pharmaceuticals, electronics and consumer 
goods, among others. 

Growth & LBO 

Mauricio 
Cortés
Chairman of 
the Growth & 
LBO 
Committee
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Furthermore, the escalating U.S.-China 
trade conflicts have generated the need for 
U.S. companies to diversify their sourcing 
away from China, which should increase 
demand of Mexican products and invest- 
ments in manufacturing capacity in Mexico. 

Recovery in Consumption. 

Data points to the biggest drop in private 
con- sumption in recent history, declining by 
more than 12% year-over-year for the 
second quarter of 202019/, a metric that had 
been quite resilient in past years given 
posi- tive demographic trends and 
increased pur- chasing power of the 
population. This consumption decline 
generated an important impact on industrial 
production and employment levels in the 
formal sector. Going forward, companies 
that are able to withstand this demand 
shock, particularly those that benefited from 
long term capital to strengthen its liquidity 
position and balance sheet, could 
experience a quick and substantial rebound 
of its revenues and cash generation. 
Sectors that could benefit from a rebound 
of this nature are hospitality, restaurants, 
health services, retail and transportation, 
among others.

Private equity investments can fill gaps 
and underinvestment in basic services. 
The recent pandemic crisis has made evi- 
dent that despite significant progress in 
recent years, there are still important defi- 
ciencies and underinvestment in basic 
infrastructure and services that affect the 
vast majority of the population, including 
healthcare, environmental, education, 
energy, and telecom services, among 
others. As an example, healthcare 
expenditure in Mexico represents 6% of 
GDP compared to 17% in the U.S. and 9% 
in  Brazil20/.

Public and private initiatives should 
intensify in the coming years to bridge 
these gaps, creating significant 
opportunities for private equity players to 
define, implement and fund projects that 
yield attractive returns. 

Digitalization and disruption of traditio-
nal industries and business models. 

The current pandemic crisis triggered 
fundamental and lasting changes in the 
way many products and services are 
generated and delivered to end customers, 
including food and consumer goods, health 
services, education, financial services, and 
so on. This significant shift in the value 
chain, which includes in many cases an 
accelerated internet and technology 
adoption, has been very significant in 
Mexico. Traditional sources of financing 
are unlikely to fund the investments and 
projects required to carry out changes in 
business models and technology 
implementation. On the other hand, private 
equity can play an important role in funding 
such investments and helping companies 
adapt and improve their business models.

Given the trends described above and the 
uncertainty around the duration and magni- 
tude of the economic impact of COVID-19, 
it is important for Mexican companies to 
consider private equity alternatives. In 
addition to filling funding gaps, private 
equity funds can be a valuable partner to 
help companies navigate through this 
rapidly changing environment and 
implement adequate strategic plans to 
benefit from these trends and shifts and to 
take advantage of the existing market 
opportunities, such as consolidation 
alternatives, investments to increase 
market share, new product launches, 
geographic expansion, 
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export growth or others. 

In doing so, private equity funds could 
benefit by investing in companies and pro- 
jects that could generate above-average 
growth and returns. In addition, funds may 
use flexible investment structures that 
allow them to mitigate downside risks and 
facilitate exits by obtaining returns directly 
from companies’ cash flows and/or through 
refi- nancing in the debt markets, which is 
parti- cularly relevant in a possible 
scenario of lower appetite for Mexican 
assets from strategic players.

Finally, true success of PE involvement 
requires that investments generate a positi- 
ve impact in the communities through 
incremental job creation, fair remuneration, 
institutionalization, adoption of best 
business and ESG practices, inclusion, 
corporate responsibility, transparency and 
positive collaboration with all of its 
stakeholders.   
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(USD$ M)
# of Tran-
sactions

Year

133

27 28 31 26 33 36 44 34 35
16

65

0
20
40
60
80
100
120
140

0
500

1,000
1,500
2,000
2,500
3,000
3,500
4,000
4,500
5,000

Investment Value Transactions

Over the last 20 years, the accumulated committed capital in growth & LBO funds amounted to 
USD $13.6 B. As of 2010, the average annual growth has been 10.5%. Of the total committed 
capital, more than USD $11.7 B has been invested in more than 353 companies. The average 
investment ticket was USD $34.9 M. In the last two years, the main investments have been in 
industries such as consumer services, health, consumer products, and finance, among others.

Growth & LBO

Undis
closed

Up to
2009

2010 2011 2012 2013 2014 2015 2016 2017 2018 2019

9/ AMEXCAP

9/ AMEXCAP

40.5%

26.6%

15.4%

11.2%

4.0% 2.3%

In 2019 over USD $ 116 M was raised, an amount 87% lower than previous year. In terms of invested 
capital, USD $ 124 M was deployed, compared to USD $ 561 M in 2018, down by 75% year 
over year.

Growth & LBO 2019 Invested Industries (USD$ M)

Consumer Services Consumer Goods Financials Real Estate Health Care Others
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In 2019, 10 exit transactions were registered, one more than in 2018, of which eight were 
strategic. These companies are mainly consumer services and consumer goods industries.

9/ AMEXCAP

17.7%

17.4%

16.4%9.6%

9.3%

29.5%

In the last five years, the five Industries with the most investment represented nearly 70% of the 
total, with industrials and consumer services as the most relevant with 17.8% and 17.4%, 
respectively.

Growth & LBO 5 Year Invested Industries (USD$ M)

Industrials Consumer Services Financials Technology Energy Others

1Source: Morgan Stanley Research Report, World GDP Estimates (July 6, 2020). 
2Small and Medium-Sized Enterprises

3Source: The World Bank Report (2017 data last updated April 2020).
4Source: Grupo BMV, Financiamiento en la BMV (June 2020).
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(USD$ M)
# of Tran-
sactions

Year

In 2019, at least USD $257 M were raised, a figure 39% lower than the previous year. Of this, USD 
$232 M was invested, which is 70.5% lower than 2018.
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Investment Value Transactions

Debt
In the last 20 years, the accumulated capital commitments in debt funds amounted to USD $2.9 
B, an average annual growth of 51.7%. Of this total, at least USD $2.4 B has been invested in 
more than 175 companies. In Mexico, debt investment vehicles have historically closed an 
average ticket of USD $13.6 M per transaction.

Debt

Up to
2009

2010 2011 2012 2013 2014 2015 2016 2017 2018 2019

32.2%

27.5%

20.7%

11.4%

6.3% 2.0%

Debt 2019 Invested Industries (USD$ M)

Real Estate Financials Industrials Consumer Services Technology Others

9/ AMEXCAP

9/ AMEXCAP

5Source: BBVA Report, Mexico Economic Outlook 2Q20 (June 2020).
6Source: The World Bank Report (2017 data last updated April 2020).
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During 2019, five exit transactions were registered, three financial services (of which two were 
fintech), one telecommunications and one  consumer goods. The exits were two strategic, two 
loan payments and one fund-to-fund.

34.3%

22.0%
15.3%

9.5%

7.9%

11.0%

In the last five years, the top five Industries represent close to 89% of the total, with real estate 
and the financial sectors receiving the majority of capital at 56.3%.

Debt 5 Year Invested Industries (USD$ M)

Real Estate Financials Consumer Services Industrials Technology Others 9/ AMEXCAP
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As we all look forward to the easing of 
lock-down restrictions and the gradual end 
of the pandemic, the real estate sector 
faces daunting questions about the post 
pandemic world. The acceleration of 
existing trends together with new 
requirements arising from the global health 
crisis lead to potentially fundamental 
paradigm shifts within the industry, how will 
we shop? What does a “clean” hotel look 
like? How many of us will work from home? 
Will social distancing prevail and force 
changes in our entertainment 
infrastructure? Will we, as creatures of 
habit, return to our old patterns?

These questions, along with the macro 
economic uncertainty and expected 
reduction in worldwide consumption make 
for a tough investment environment but 
also one where fundamentally sound real 
estate investments should provide 
competitive returns for investors.

The residential sector in Mexico City had 
been hit by a drop in demand from 
individual investors as many began to look 
for ways to diversify risk as well as by 
permitting issues that put a halt on many 
developments during 2019. The uncertainty 
of the pandemic, as well as the inability to 
visit properties has further dampened 
demand, especially in the higher sectors. 
However, the reduced number of new 
developments combined with the continued 
population growth

and the prevailing trends to live closer to 
the main centers of employment and 
entertainment should bring back 
opportunities as the existing inventory 
starts to shrink. The mul- tifamily sector, 
still in its infancy in Mexico, has attracted 
several new players. The demand 
fundamentals for this asset class seem to 
be in their favor and the upcoming months 
should allow them to prove their counter 
cyclical value. Those players who can 
overcome the operational and funding 
challenges should be able to provide con- 
sistent cash flow returns.

The retail sector was under pressure 
before COVID 19 due to a changing retail 
landscape in the face of growing e-
commerce, as well as a stagnant Mexican 
economy where some tenants faced 
financial difficulties and cut back on 
expansion plans. The pande- mic has also 
lasted much longer than origi- nally 
expected, generating additional strain on 
cash flows and the ability to cover debt 
obligations. The initial challenge as we 
start to reincorporate will be to get tenants 
and customers back into the stores 
generating confidence in the landlord’s 
ability to provi- de a healthy environment 
for shoppers.

Retail centers will not be able to rely solely 
on the strength of their location and their 
tenants to generate traffic going forward 
but will need to work with their tenants to 
provi- de new services and options to 
remain attractive for consumers in the face 
of a growing e-economy. Some centers will 
need to fully rethink their strategy to attract 
footfall as traditional tenants such as movie 
theaters and gyms see their operations 
stressed. 

Real Estate

Eduardo 
Güemez 
Chairman of 
the Real 
Estate 
Committee
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This sector might be one to provide 
opportunities for those willing to look past 
the short-term challenges of the industry 
and focus on the strong demographic 
trends that Mexico continues to provide.

Mexico started 2020 with an apparent over- 
supply of office space in some corridors 
before most people started to work from 
home. Even though there is substantial 
debate on the impact of the pandemic as to  
how offices will operate going forward, 
there can be no doubt that a megalopolis 
of more than 20 million inhabitants that is 
the finan- cial, political and corporate 
center of the country will continue to 
require high-quality office buildings. If 
Mexico can regain a growth path, the 
oversupply may be temporary (Mexico City 
almost doubled its office inventory from 
2009 to 2019 while maintai- ning relatively 
healthy vacancies during most of that 
period). The push for quality of location, 
construction and amenities will continue 
and rent increases will be harder to push 
until the inventory is absorbed. 

Strong office buildings should continue to 
attract top tenants and strong stable 
income for investors over the long term.

Tourism and entertainment have been 
some of the hardest hit sectors during this 
time with restricted air travel and forced 
shut-downs being followed by strict 
occupancy limits and still-present health 
concerns.

However, the demand drivers for the main 
resort destinations continue to be strong 
and will provide strong business for those 
who can weather the storm. 

Mexico should retain its competitive 
advantage as a tourist destination due to its 
proximity to the US and best-in-class 
tourism infrastructure. Investors will need to 
look for value in those properties and 
brands that can provide, and communicate, 
confidence for travelers wanting to get out 
of their homes. Mexico is well-positioned to 
capture US travelers weary of longer travel 
times required to get to other destinations. 
Hotels dependent on corporate and group 
travel will need more time to rebuild their 
revenue base and investment opportunities 
could arise for those with strong balance 
sheets.

The industrial sector has been the least 
impacted to date and looks poised to conti- 
nue to be a strong destination for invest- 
ment capital. The signing of the USMCA, 
the prevailing trade tensions between the 
US and China, the push for nearshoring 
along with the space requirement from e-
commerce providers all point to a strong 
demand for space and healthy rental growth 
in the coming years. Investors continue to 
view this as a pillar for a real estate invest- 
ment strategy in Mexico.

A “new normal” is giving real estate many new 
challenges but, with the right support and 
messaging, it also enjoys strong underlying 
fundamentals. The sector will need to rely on 
these fundamentals and strong execution to 
continue to provide attractive investment 
opportunities.
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(USD$ M)
# of Tran-
sactions

In the last 20 years, the accumulated capital commitments reached USD $20.1 B, which represents 
33.6% of the total committed capital in the industry. This places real estate as the strategy with 
the most capital raised to date. The average annual growth in the last 10 years is 11%. Of the 
committed capital, USD $10.3 B were invested in more than 361 projects* with an 
average investment ticket of USD $31.1 M. The average size of the funds is USD $201 M.

36.1%

32.9%

15.1%

5.6%
4.9% 5.3%

In 2019, at least USD $207 M were raised, 78% lower than the previous year and USD $497 M 
were invested compared to USD $589 M invested in 2018, a reduction of 15.6%. The main 
destination of investments has been housing, hotels, and shopping centers.

Real Estate 2019 Invested Industries (USD$ M)

Housing Mixed Use Industrials Retail Hotels Others

*Projects refer to real estate and infrastructure & energy transactions with a known named project.

9/ AMEXCAP
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During the year seven exit transactions were recorded, all of them via the sale of the asset. The 
assets transacted in order of use were: three residential, two industrial, one retail and one 
mixed use.

71.3%

10.8%

8.9%

5.4% 2.5% 1.1%

In the last five years, the three top Sectors invested represent 89.9% of the total, with mixed use 
being the most relevant with 71.3%, in key geographic locations.

In the past five years with the current information mixed use represent more than 71.3%, Baja 
California Sur, San Luis Potosí and Baja California are the top 3 states. In the case of housing 
Mexico City, Estado de México and Nuevo León are the top 3 representing 80.2% of total invested 
in that sector. In third place is retail with Estado de México, Quintana Roo and Aguascalientes in 
the top 3 with 89.2% of total invested in the sector.

Real Estate 5 Year Invested Sectors (USD$ M)

Mixed Use Housing Retail Industrials Hotels Others 9/ AMEXCAP
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The pandemic and its sequence of negative 
effects over most economic activities, have 
had an enormous impact in the way we live, 
and the way we view the future.

Indicators of manufacturing, mining, construc- 
tion, mobility, trade, tourism, consumption, and 
investment have fallen significantly. Fortu- 
nately the federal government recently said that 
it will soon announce an ambitious program in 
the fields of infrastructure and energy, with the 
aim of recovering the investment shortfalls 
experienced for many years, as well as to help 
the economy move away from the recession as 
soon as possible, and thereby setting a new 
path forward in terms of growth and 
development.

The government has announced that it 
intends to promote significant foreign and 
domestic investment by putting in place a 
well-structured program targeting priority 
projects within a clear setting of public 
policies, in order to create confidence 
amongst investors. We should highlight that if 
these conditions are not met, private 
investments in power generation might 
become compromised due to the uncertainty 
generated by recent regulations and other 
actions undertaken by the government 
including SENER, CRE and CFE.

We must recognize that Mexico needs to 
renovate and modernize its existing 
infrastructure, which in many cases has 
deteriorated. We also need to invest in the 
creation of new 

Jonathan 
Davis 
Chairman of 
the 
Infrastructure 
& Energy 
Committee

infrastructure, especially in the southeast part 
of the country. Some of the areas of 
opportunity are: roads, seaports, storage 
terminals, airports, water and waste 
treatment plants, telecommunications and 
energy.

More than 10 years have gone by since the 
investment regime for the Pension Fund 
Administrators (Afores) was changed 
allowing them to allocate resources to new 
alternative asset classes. The recently 
announced reforms to the pension system 
will increase the savings of the workforce and 
should lead to higher future economic growth.

Today the industry has developed and is 
growing with potential to become a catalyzer 
for economic recovery. Today GPs have 
more robust mechanisms that strengthen 
their corporate governance, they have better 
and more responsible ways to distribute 
benefits to communities that are impacted by 
the pro- jects, and have designed and put in 
practice policies that contribute to improve 
the environment.

The establishment of quality control procedu- 
res, as well as strong health and safety mea- 
sures in all the installations of promoted com- 
panies has been a constant effort; also worth 
mentioning are the programs to educate and 
train their staff in order to comply with the 
best anti corruption practices.

We consider that infrastructure and energy 
funds in Mexico are well positioned to take 
advantage of the new challenging environ- 
ment we are facing, with well-equipped 
profes- sional teams that have skills in their 
fields of expertise; managers with experience 
in operating assets and managing risks, as 
well as access to pools of capital that can be 
directed towards productive investments 
generating a positive impact on the economy 
through the creation of employment and 
wealth.

Infrastructure & Energy
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(USD$ M)
# of Tran-
sactions

In 2019, over USD $38 M were raised, 62% less than the previous year and USD $350 M 
were invested compared to USD $396 million invested in 2018, a reduction of 11.6%.

*Projects refer to real estate and infrastructure & energy transactions with a known named project.

The accumulated committed capital in the last 20 years amounts to USD $18.5 B, multiplying 
almost 8 times in the last 10 years. This makes it the second strategy with the most raised capital 
with an average annual growth of 31.4%. Investments in the last 20 years have been USD $9.4 B 
in more than 105 projects* with an average investment ticket of USD $140 M. In the last two years, 
the main investments are in the gas & oil and industrial sectors, among others. The average size of 
a fund is USD $313 M.

Infrastructure & Energy
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50.1%

20.4%

14.9%

13.0%

1.4% 0.3%

In the last five years, the five Industries with the most investment represents nearly 98.4% of the 
total, with energy and industrials the most relevant with 50.1% and 20.4% of the total, 
respectively. One sector that has attracted attention is alternative electricity in recent years, both by 
infrastructure and venture capital funds, which seek to renew this sector, reflecting the importance 
and commitment of private equity funds with the United Nation's Sustainable Development 
Goals. Mexico City, Nuevo León, Tamaulipas and Estado de México have received the 
highest investments in the same period.

Infrastructure & Energy 5 Year Invested Industries (USD$ M)

Energy Industrials Utilities Real Estate Telecommunications Others 9/ AMEXCAP
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Challenges &
Opportunities
of the Industry
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- Rising public security concerns in some
regions.

- The current health crisis underlines already
existing challenges and opportunities in the
country, many GPs are focusing on existing
investments rather than new ones given the
impact of the sharp decline of GDP on
operations. Liquidity is more important than
ever. New opportunities in e-commerce,
logistics and delivery services,
telecommunications, health & wellness, among
others, are attracting interest.

Challenges
- Finding quality assets with the scalability, ade-
quate structure, and right pricing is increasingly
relevant, given that more than 50% of the alter-
native vehicles issued in the last two years have
been under the figure of CERPI’s and that the
regulation around CERPIs allows
administrators to invest up to 90% abroad.

- Regulation and policy improvements present
new opportunities.

- Broaden the Investor base, locally and
internationally, looking for investment
alternatives.

- Optimization in regulations that make it easier
for other investors (such as insurance compa-
nies) to materialize their interest in the private
equity sector into real commitments.

- Active promotion and efficient initiatives to give
visibility of the attractiveness of Local Market in
Foreign Markets and Multilateral organisms
must be a priority to grow the Local Economy.

- Current regulation allow pension funds (AFO-
RES) to invest higher percentages abroad,
making it important to have a third-party local PE
benchamark that gives certainty about the
quality, experience, and results of mexican
fund managers and companies that support and
attract investment.

- It must be a priority to maintain anchor
fund resources to develop PE / VC fund
creation.

- Relying on development banks and public/pri-
vate organizations to boost innovation and the
entrepreneurial ecosystem.

- Lack of a national infrastructure and energy
plan.
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Opportunities
- Maturation of the industry. Of the 284 GPs
that have operations in Mexico, 103 have
raised more than one investment vehicle, and
from those who have an operating fund (266
GPs), 94 GPs have more than one fund. At
least 63 of 175 Mexican known GPs have
raised more than one vehicle. Mexican GPs
are now highly experienced, with thousands of
investments behind them, have improved
governance year over year, and are more
professionalized, having fulfilled institutional
investors requirements.

- Attractive returns due to better projects and
companies.

- Projects and infrastructure in the south of
Mexico will bring development and investment
opportunities.

- Change in the regulation of pension funds
(AFORES) will lead to an increase in the
investments in alternative assets.

- Continued creation of early-stage companies
and maturation of the rest of the ecosystem
opens up opportunities for international funds
looking for later-stage companies.

- A huge base of potential medium-sized compa-
nies with broad financing needs.

- Linking companies with Investment Funds.

- Connectivity & digital inclusion give a wide
array of potential clients.

- Implementation of best practices and
business standards in management that
improve the performance of a company, thereby
boosting its competitiveness within the
economy.

- Mexico being able to take advantage of
geopolitical trends, leveraging its position as a
global manufacturing leader and top exporter,
with a specialized and trained workforce,

plentiful energy and other natural resources21/. 

- FDI between the EU, US and China has 
gone down since 2016, giving Mexico an 
opportunity to capitalize on the US-China 
trade war and fully leverage the new 
USMCA21/.

- Covid 19 makes even more evident the 
critical nature of the supply chain for manu-
facturing companies with operations out of North 
America, making nearshoring essential21/.
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Final Statements

Any discrepancies between the aggregate statistics published by AMEXCAP and the consti-
tuent data files can be attributed to confidential information that has been omitted from 
public reporting. Data may have some adjustments year over year, this is due mainly to 
more public information from historic investments and capital raised from funds that have 
not been tracked before.

Note: All materials contained in this document were prepared by AMEXCAP and are made 
for the use of members of the association and organizations engaged in the private equity 
industry.

Disclaimer: This information is intended to provide an indication of industry activity based 
on the best information available from public and proprietary sources. AMEXCAP has taken 
measures to validate the information presented herein but cannot guarantee the ultimate 
accuracy or completeness of the data provided. AMEXCAP is not responsible for any deci-
sion made or action taken based on information drawn from this report.
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